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Private Credit – Cross Region

Private market retail to fuel opportunity but
intensify liquidity, asset quality risks

Summary
In coming months competition for retail investor capital within private markets will intensify

as alternative asset managers roll out new partnerships and special funds to address this

potentially vast, still largely untapped market. But rapid growth within this still relatively

opaque market also carries systemic implications.

» Investing momentum is accelerating. Retail investor capital within private markets

represents one of the biggest new growth frontiers in the industry. Growth in this market

– mostly discretionary and retirement assets – comes at a time when government and

regulatory policy agendas around the world are calling for greater capital formation. But

rapid growth in retail participation, within the still largely opaque private market world,

will also bring new risks.

» Retail capital poised to reshape private markets. Private markets are becoming

increasingly important to the expansion of global capital markets, in particular, as public

listings fall and more companies opt to delist or remain private. To facilitate growth, asset

managers and their partners are innovating new structures to provide points of access

for private wealth. “Main Street” investors are becoming more important as institutional

investors bump against capacity constraints in their alternative investment allocations.

» As retail money flows to private markets, liquidity risks will grow. Unlike

institutional investors, retail investors expect ready access to their cash. To help, managers

are launching products with periodic windows of liquidity. But in volatile markets, retail

investors may run for the exits, which would exacerbate liquidity needs and the risk of

potential mismatches between a product's available liquidity and what investors are

expecting.

» Surging demand will increase need for suitable assets. As retail flows grow, managers

will need to be agile in finding good quality assets. Deployment will become more

difficult as more managers compete for limited asset supply. This may lead some

managers to assume more risk by investing less prudently to capitalize on this new

opportunity.

» Alternative managers eye partnerships to accelerate the retail opportunity. A

wave of recent collaborations is blurring the lines between public and private markets,

combining the scale and distribution of traditional asset managers with the specialist

capabilities of alternative players.

http://www.surveygizmo.com/s3/1133212/Rate-this-research?pubid=PBC_1449290
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Investing momentum is accelerating
In coming months we expect competition for retail investor capital within private markets to intensify as more managers pursue one

of the biggest new growth frontiers in the industry. Although “Main Street” investing in private credit and other private asset classes

is still nascent, the potential size of this retail market is vast. Momentum is growing – exemplified recently by Empower’s 14 May

announcement that it is in partnership with a number of investment managers to offer private assets in some retirement plans. Growth

is happening globally, at different paces, with a call to deepen capital markets and extend higher-return opportunities to ordinary

investors. Governments and regulators are reinforcing this momentum, with capital formation now a prominent priority on policy

agendas around the world. Managers are looking to capitalize on this opportunity by trying to reduce barriers associated with investing

in private markets. The surge in evergreen fund launches is one way, as these semiliquid vehicles are increasingly designed to attract

“Main Street” investors.

But rapid growth beyond the industry’s traditionally core institutional roots – and its general opacity relative to public markets – could

exacerbate risks around liquidity, transparency and valuation, which could in turn test the industry's reputation during times of stress.

For example, “Main Street” investors have traditionally expected cash on demand, while institutional investors participate for the

long-term. This means managers will have to address increasingly complex liquidity needs in traditionally illiquid funds. If competition

for retail capital outpaces the supply of quality assets, and if growth outpaces the industry’s ability to manage these complexities,

such challenges could have systemic consequences. Private asset managers also face reputational risk if – in a scramble to grow share

– credit standards slip or risk management falters. Concentration risk is something else to watch. Most retail investing initiatives –

increasingly through partnerships – are being fueled by a handful of top alternative asset managers. While these are large and highly

sophisticated managers, they also represent an increasingly bigger part of the private markets. Last year six of the largest firms raised

59% of all fundraising in the private markets, nearly triple their share in 20191.

Retail capital poised to reshape private markets
Private market AUM has experienced significant growth and structural shifts are driving this trend. Public listings have declined as

companies increasingly choose to stay private for longer or even delist and go private permanently. At the same time the development

of the infrastructure in private markets has facilitated the channeling of institutional and, increasingly, private wealth. The influx

of private wealth, including increasingly the lower end of the wealth spectrum, will play a critical role in sustaining this growth,

as institutional investors face capacity constraints in new exposure to private markets. A lot of the recent initiatives reinforcing

accessibility of private assets involve private credit, which is among the fastest growing private asset classes.

This publication does not announce a credit rating action. For any credit ratings referenced in this publication, please see the issuer/deal page on https://ratings.moodys.com for the

most updated credit rating action information and rating history.

2          10 June 2025 Private Credit – Cross Region: Private market retail to fuel opportunity but intensify liquidity, asset quality risks

https://www.empower.com/press-center/empower-offer-private-markets-investments-retirement-plans
https://www.moodys.com/research/Private-Credit-Global-Asset-managers-race-to-innovate-retail-funds-Sector-In-Depth--PBC_1445086


Moody's Ratings Cross-Sector

Exhibit 1

Private markets have experienced significant growth, but institutional fundraising is slowing

 -

 200

 400

 600

 800

 1,000

 1,200

 1,400

 1,600

 1,800

 2,000

 -

 2,000

 4,000

 6,000

 8,000

 10,000

 12,000

 14,000

 16,000

Dec-14 Dec-15 Dec-16 Dec-17 Dec-18 Dec-19 Dec-20 Dec-21 Dec-22 Dec-23

Assets Under Management in USD bn (LHS)  Fundraising in USD bn (RHS)

AUM and fundraising figures are based on drawdown funds only. AUM data is as of September 2024; fundraising data for the full year 2024.

Private market AUM include private equity, real estate, infrastructure, private debt, natural resources based on Preqin's classification.
Source: Preqin & Moody's Ratings

Under the current US administration, the regulatory approach toward the private market has changed, with priorities shifting from

enhanced disclosure requirements to a greater emphasis on accelerating capital formation. In a recent speech, the Securities &

Exchange (SEC) Chairman – highlighting the growth of private markets – said that the Commission is looking at easing requirements

that have historically limited retail investors from participating in closed-end funds, which is the most common way of investing in

private markets.

In the meantime, alternative asset managers are focusing intently on defined contribution (DC) retirement plans in the US – such as

401(k)s – which represent an addressable market of roughly $12.4 trillion 2. In the UK, a voluntary initiative known as the Mansion

House Accord, backed by seventeen of the largest workplace pension providers, aims to integrate private assets into workplace

pensions. These participants have agreed to allocate at least 10% of their default DC schemes in private markets by 2030, with in scope

pension assets currently estimated at £252 billion, potentially rising to £740 billion by the end of the decade.

While private markets have thrived on the traditional model of long-term, locked-up capital and limited disclosure, that model is

clearly shifting as retail investors emerge with very different needs. Accessibility, affordability and some degree of liquidity are key to

accommodate the needs of “Main Street” investors. That means fund managers will have to adapt strategies and oversight capabilities

to address this. As that happens, we expect private markets will increasingly start assuming more public market characteristics. In a

May 2025 report, we addressed the emergence of evergreen funds, semiliquid fund structures that appeal to a broader set of investors,

with given periodic liquidity access. We are observing a growing trend of managers launching blended public-private investment fund

offerings, highlighting how the lines between public and private market investing are increasingly blurring. We expect this convergence

to accelerate as more firms compete for access to retail capital (Exhibit 2).

Sourcing quality assets and adequate liquidity will become increasingly important as this market grows – one of the reasons big

industry players such as Apollo Global Management, Inc. (A2 stable) have been eyeing another classic public markets playbook –

secondary trading. Although there is some secondary trading activity in private credit, it is very limited compared to public credit

markets in the US and elsewhere in the world, where trading in public bond and loan markets has been around for decades. Banks

tap public secondary markets to broaden loan syndication channels, gain price discovery and manage exposure to underperforming

debt. This market has also helped smaller banks – those unable to underwrite larger loans or otherwise gain access to select borrowers

– participate with more bite-sized allocations. But what has helped public markets has traditionally been frowned upon by private

markets, which favor illiquidity premiums, price stability, small lending groups and discretion. Apollo's efforts to initiate some version

of a trading platform, along with select others, is yet another example of how rapidly private markets are evolving. Ultimately, whether

it is through trading or some other means, private lenders will need to access adequate liquidity and quality assets as they roll out new

ETFs and other funds focused on retail.
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Exhibit 2

Private markets are evolving as investor access broadens

Source: Moody's Ratings

As retail money flows to private markets, liquidity risks will grow
One of the most pressing concerns for “Main Street” investors is liquidity and the inherent lack of it in private markets. Retail investors

often require quicker access to their capital and have less long-term investment flexibility. As said above, the industry has responded

by rolling out products offering periodic windows of liquidity. But one of the biggest challenges will be making this strategy align with

the illiquid nature of private assets. Retail investors are more sensitive to market volatility and will increase redemption requests when

markets erode. During the 2008 global financial crisis (GFC) people turned to their 401(k) retirement funds and other discretionary

assets to help make ends meet. In the world of private assets, redemption demands can push managers to gate redemptions to head

off fire sales and protect the remaining investors.
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Periods of market stress can exacerbate risks across public and private markets. However, these risks become more pronounced when

retail investors are involved. In the public markets, liquidity might be more limited at times of stress, when investors can only cash

out at steep discounts. In private markets, an investor in a similar scenario might not be able to access money at all. Such concerns

could get lost in the push for growth. If that happens, and consumers are hurt, this could lead to reputation loss, heightened regulatory

scrutiny and higher costs. In addition, any misalignment of liabilities and assets can jump to the surface during times of market stress

– with systemic implications when this stress spreads across multiple funds with similar strategies. In such a situation, there would be

more limited liquidity access across the system – further hurting asset prices.

These risks are partially offset by the way many of these products are currently distributed- typically through advisory services or

through regulated platforms. This layer of advisory input helps filter suitability and ensures that investors receive some level of

guidance, which can mitigate some of the risks regarding lack of investor understanding. However, as access to private markets

broadens, or if managers fail to fully integrate liquidity risk into their product design and portfolio construction, the system could

become more vulnerable.

Asset valuation is another challenge. Unlike public markets, private assets do not benefit from real time mark-to-market pricing

and often lag changes in underlying value, including potential markdowns during periods of stress. Unlike sophisticated institutional

investors, retail investors typically lack the tools to perform their own assessments of underlying asset values. If they perceive a

potential mispricing, for example because of weak market sentiment or delayed markdowns, investors might rapidly redeem their

money or arbitrage opportunities. Moreover, as retail investors expand their allocation to private markets, they might inadvertently

build overlapping exposures to similar assets and/or sectors across multiple investment vehicles, increasing concentration risk. This

kind of interconnectedness can amplify systemic vulnerabilities during periods of market stress, especially if multiple funds face

simultaneous redemption pressure or valuation shocks.

While the SEC continues to look for ways to broaden access, it has also acknowledged that risks must be addressed. In a recent speech,

the SEC Chairman called for the need to “resolve important disclosure issues for these products, particularly for those that trade on

exchanges, including conflicts of interest, illiquidity and fees.” Regulators and other bodies continue to call out risks in private markets

as the focus on retail investing gains momentum. But in the absence of new guidelines, it is unclear what will be done to proactively

protect “Main Street” investors from private market risks.

Surging demand will intensify need to find enough suitable assets
The influx of retail money in vehicles that require rapid deployment will inflame situations where demand is outstripping supply, in a

market that already has more than $4.2 trillion 3 in dry powder sitting in drawdown vehicles, which must be invested. An important

distinction between drawdown funds and retail-oriented vehicles such as evergreen funds, is that the former typically have up to five

years to put raised capital to work. At the same time, the latter needs to deploy capital quickly to prevent a cash drag on performance.

In this environment, some managers may be tempted to compromise on underwriting standards or stretch into riskier assets to keep

pace with inflows and capitalize on the opportunity.

We think that industry players with very deep origination and disciplined sourcing capabilities will be better placed than managers

that might rush to participate but cannot keep pace with surging demand. In addition, manager risk appetite will be another big

differentiating factor, meaning an ability to prudently manage the inherent risks associated with rapid growth. It will be important to

demonstrate this kind of attention. For example, last year HPS Investment Partners decided to limit its inflows into one of its perpetual

non-traded BDCs to continue to prudently manage the pace of capital deployment and ensure that the fund continues to invest in

high-quality investment opportunities.

The implications go beyond individual fund performance. The influx of retail capital into private credit could compress credit spreads

and encourage riskier lending behavior. In private equity, there is growing concern that some assets being funneled into retail vehicles

may be hard-to-sell assets that the PE's flagship institutional funds are unwilling to retain or are keen to shed so they can create more

liquidity for their LPs. This raises questions about alignment, transparency and product integrity.
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Alternative managers eye partnerships to accelerate the retail opportunity
Growth will accelerate as alternative managers pursue new partnerships to create more access points into the private markets for

individual investors. A wave of recent collaborations is blurring the lines between public and private markets, combining the scale and

distribution of traditional asset managers with the specialist capabilities of alternative players. BlackRock, the world’s largest asset

manager with $11.6 trillion of AUM4, invested more than $27 billion in three big acquisitions in 2024 to expand its private markets

capabilities.

Recent partnerships between market players (Exhibit 3) are increasingly merging public and private asset expertise, resulting in more

integrated solutions. Alternative managers are racing to innovate and collaborate with traditional firms to deliver tailored solutions.

Structures such as evergreen funds are gaining traction for their ability to provide semiliquid access to private assets. Meanwhile, target

date funds are beginning to incorporate private market exposure –for example, State Street is partnering with Apollo to incorporate

private assets into its own retirement offerings. But these partnerships are not just about product innovation – they represent a broader

shift toward integrated investment solutions that can serve a wider range of investors.

One of the most promising access points is the retirement market primarily DC plans – such as 401(k)s – which have long investment

horizons, making immediate liquidity less critical. But we expect retail investors to increasingly extend their investable assets, beyond

these retirement assets, into private markets. Managers are likely to deepen their focus on advisor-led solutions, digital platforms and

investor/adviser education, all of which are essential to scaling access while reinforcing suitability.
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Exhibit 3

Partnerships support broader adoption of private markets

Source: Companies & Moody's Ratings

Endnotes
1 Based on company reports and Preqin data

2 Investment Company Institute, as of Q4 2024

3 Preqin as of September 2024

4 as of Q1 2025

7          10 June 2025 Private Credit – Cross Region: Private market retail to fuel opportunity but intensify liquidity, asset quality risks



Moody's Ratings Cross-Sector

© 2025 Moody’s Corporation, Moody’s Investors Service, Inc., Moody’s Analytics, Inc. and/or their licensors and affiliates (collectively, “MOODY’S”). All rights reserved.

CREDIT RATINGS ISSUED BY MOODY'S CREDIT RATINGS AFFILIATES ARE THEIR CURRENT OPINIONS OF THE RELATIVE FUTURE CREDIT RISK OF ENTITIES, CREDIT

COMMITMENTS, OR DEBT OR DEBT-LIKE SECURITIES, AND MATERIALS, PRODUCTS, SERVICES AND INFORMATION PUBLISHED OR OTHERWISE MADE AVAILABLE

BY MOODY’S (COLLECTIVELY, “MATERIALS”) MAY INCLUDE SUCH CURRENT OPINIONS. MOODY’S DEFINES CREDIT RISK AS THE RISK THAT AN ENTITY MAY NOT

MEET ITS CONTRACTUAL FINANCIAL OBLIGATIONS AS THEY COME DUE AND ANY ESTIMATED FINANCIAL LOSS IN THE EVENT OF DEFAULT OR IMPAIRMENT.

SEE APPLICABLE MOODY’S RATING SYMBOLS AND DEFINITIONS PUBLICATION FOR INFORMATION ON THE TYPES OF CONTRACTUAL FINANCIAL OBLIGATIONS

ADDRESSED BY MOODY’S CREDIT RATINGS. CREDIT RATINGS DO NOT ADDRESS ANY OTHER RISK, INCLUDING BUT NOT LIMITED TO: LIQUIDITY RISK, MARKET

VALUE RISK, OR PRICE VOLATILITY. CREDIT RATINGS, NON-CREDIT ASSESSMENTS (“ASSESSMENTS”), AND OTHER OPINIONS INCLUDED IN MOODY’S MATERIALS

ARE NOT STATEMENTS OF CURRENT OR HISTORICAL FACT. MOODY’S MATERIALS MAY ALSO INCLUDE QUANTITATIVE MODEL-BASED ESTIMATES OF CREDIT RISK

AND RELATED OPINIONS OR COMMENTARY PUBLISHED BY MOODY’S ANALYTICS, INC. AND/OR ITS AFFILIATES. MOODY’S CREDIT RATINGS, ASSESSMENTS, OTHER

OPINIONS AND MATERIALS DO NOT CONSTITUTE OR PROVIDE INVESTMENT OR FINANCIAL ADVICE, AND MOODY’S CREDIT RATINGS, ASSESSMENTS, OTHER

OPINIONS AND MATERIALS ARE NOT AND DO NOT PROVIDE RECOMMENDATIONS TO PURCHASE, SELL, OR HOLD PARTICULAR SECURITIES. MOODY’S CREDIT

RATINGS, ASSESSMENTS, OTHER OPINIONS AND MATERIALS DO NOT COMMENT ON THE SUITABILITY OF AN INVESTMENT FOR ANY PARTICULAR INVESTOR.

MOODY’S ISSUES ITS CREDIT RATINGS, ASSESSMENTS AND OTHER OPINIONS AND PUBLISHES OR OTHERWISE MAKES AVAILABLE ITS MATERIALS WITH THE

EXPECTATION AND UNDERSTANDING THAT EACH INVESTOR WILL, WITH DUE CARE, MAKE ITS OWN STUDY AND EVALUATION OF EACH SECURITY THAT IS UNDER

CONSIDERATION FOR PURCHASE, HOLDING, OR SALE.

MOODY’S CREDIT RATINGS, ASSESSMENTS, OTHER OPINIONS, AND MATERIALS ARE NOT INTENDED FOR USE BY RETAIL INVESTORS AND IT WOULD BE RECKLESS AND

INAPPROPRIATE FOR RETAIL INVESTORS TO USE MOODY’S CREDIT RATINGS, ASSESSMENTS, OTHER OPINIONS OR MATERIALS WHEN MAKING AN INVESTMENT DECISION. IF

IN DOUBT YOU SHOULD CONTACT YOUR FINANCIAL OR OTHER PROFESSIONAL ADVISER.

ALL INFORMATION CONTAINED HEREIN IS PROTECTED BY LAW, INCLUDING BUT NOT LIMITED TO, COPYRIGHT LAW, AND NONE OF SUCH INFORMATION MAY BE COPIED

OR OTHERWISE REPRODUCED, REPACKAGED, FURTHER TRANSMITTED, TRANSFERRED, DISSEMINATED, REDISTRIBUTED OR RESOLD, OR STORED FOR SUBSEQUENT

USE FOR ANY SUCH PURPOSE, IN WHOLE OR IN PART, IN ANY FORM OR MANNER OR BY ANY MEANS WHATSOEVER, BY ANY PERSON WITHOUT MOODY’S PRIOR

WRITTEN CONSENT. FOR CLARITY, NO INFORMATION CONTAINED HEREIN MAY BE USED TO DEVELOP, IMPROVE, TRAIN OR RETRAIN ANY SOFTWARE PROGRAM OR

DATABASE, INCLUDING, BUT NOT LIMITED TO, FOR ANY ARTIFICIAL INTELLIGENCE, MACHINE LEARNING OR NATURAL LANGUAGE PROCESSING SOFTWARE, ALGORITHM,

METHODOLOGY AND/OR MODEL.

MOODY’S CREDIT RATINGS, ASSESSMENTS, OTHER OPINIONS AND MATERIALS ARE NOT INTENDED FOR USE BY ANY PERSON AS A BENCHMARK AS THAT TERM IS DEFINED

FOR REGULATORY PURPOSES AND MUST NOT BE USED IN ANY WAY THAT COULD RESULT IN THEM BEING CONSIDERED A BENCHMARK.

All information contained herein is obtained by MOODY’S from sources believed by it to be accurate and reliable. Because of the possibility of human or mechanical error as well

as other factors, however, all information contained herein is provided “AS IS” without warranty of any kind. MOODY'S adopts all necessary measures so that the information it

uses in assigning a credit rating is of sufficient quality and from sources MOODY'S considers to be reliable including, when appropriate, independent third-party sources. However,

MOODY’S is not an auditor and cannot in every instance independently verify or validate information received in the credit rating process or in preparing its Materials.

To the extent permitted by law, MOODY’S and its directors, officers, employees, agents, representatives, licensors and suppliers disclaim liability to any person or entity for any

indirect, special, consequential, or incidental losses or damages whatsoever arising from or in connection with the information contained herein or the use of or inability to use any

such information, even if MOODY’S or any of its directors, officers, employees, agents, representatives, licensors or suppliers is advised in advance of the possibility of such losses or

damages, including but not limited to: (a) any loss of present or prospective profits or (b) any loss or damage arising where the relevant financial instrument is not the subject of a

particular credit rating assigned by MOODY’S.

To the extent permitted by law, MOODY’S and its directors, officers, employees, agents, representatives, licensors and suppliers disclaim liability for any direct or compensatory

losses or damages caused to any person or entity, including but not limited to by any negligence (but excluding fraud, willful misconduct or any other type of liability that, for the

avoidance of doubt, by law cannot be excluded) on the part of, or any contingency within or beyond the control of, MOODY’S or any of its directors, officers, employees, agents,

representatives, licensors or suppliers, arising from or in connection with the information contained herein or the use of or inability to use any such information.

NO WARRANTY, EXPRESS OR IMPLIED, AS TO THE ACCURACY, TIMELINESS, COMPLETENESS, MERCHANTABILITY OR FITNESS FOR ANY PARTICULAR PURPOSE OF ANY CREDIT

RATING, ASSESSMENT, OTHER OPINION OR INFORMATION IS GIVEN OR MADE BY MOODY’S IN ANY FORM OR MANNER WHATSOEVER.

Moody’s Investors Service, Inc., a wholly-owned credit rating agency subsidiary of Moody’s Corporation (“MCO”), hereby discloses that most issuers of debt securities (including

corporate and municipal bonds, debentures, notes and commercial paper) and preferred stock rated by Moody’s Investors Service, Inc. have, prior to assignment of any credit rating,

agreed to pay Moody’s Investors Service, Inc. for credit ratings opinions and services rendered by it. MCO and all MCO entities that issue ratings under the “Moody’s Ratings” brand

name (“Moody’s Ratings”), also maintain policies and procedures to address the independence of Moody’s Ratings’ credit ratings and credit rating processes. Information regarding

certain affiliations that may exist between directors of MCO and rated entities, and between entities who hold credit ratings from Moody’s Investors Service, Inc. and have also

publicly reported to the SEC an ownership interest in MCO of more than 5%, is posted annually at ir.moodys.com under the heading “Investor Relations — Corporate Governance —

Charter and Governance Documents - Director and Shareholder Affiliation Policy.”

Moody's SF Japan K.K., Moody's Local AR Agente de Calificación de Riesgo S.A., Moody’s Local BR Agência de Classificação de Risco LTDA, Moody’s Local MX S.A. de C.V, I.C.V.,

Moody's Local PE Clasificadora de Riesgo S.A., and Moody's Local PA Calificadora de Riesgo S.A. (collectively, the “Moody’s Non-NRSRO CRAs”) are all indirectly wholly-owned credit

rating agency subsidiaries of MCO. None of the Moody’s Non-NRSRO CRAs is a Nationally Recognized Statistical Rating Organization.

Additional terms for Australia only: Any publication into Australia of this document is pursuant to the Australian Financial Services License of MOODY’S affiliate, Moody’s Investors

Service Pty Limited ABN 61 003 399 657AFSL 336969 and/or Moody’s Analytics Australia Pty Ltd ABN 94 105 136 972 AFSL 383569 (as applicable). This document is intended

to be provided only to “wholesale clients” within the meaning of section 761G of the Corporations Act 2001. By continuing to access this document from within Australia, you

represent to MOODY’S that you are, or are accessing the document as a representative of, a “wholesale client” and that neither you nor the entity you represent will directly or

indirectly disseminate this document or its contents to “retail clients” within the meaning of section 761G of the Corporations Act 2001. MOODY’S credit rating is an opinion as to

the creditworthiness of a debt obligation of the issuer, not on the equity securities of the issuer or any form of security that is available to retail investors.

Additional terms for India only: Moody’s credit ratings, Assessments, other opinions and Materials are not intended to be and shall not be relied upon or used by any users located in

India in relation to securities listed or proposed to be listed on Indian stock exchanges.

Additional terms with respect to Second Party Opinions and Net Zero Assessments (as defined in Moody’s Ratings Rating Symbols and Definitions): Please note that neither a Second

Party Opinion (“SPO”) nor a Net Zero Assessment (“NZA”) is a “credit rating”. The issuance of SPOs and NZAs is not a regulated activity in many jurisdictions, including Singapore.

JAPAN: In Japan, development and provision of SPOs and NZAs fall under the category of “Ancillary Businesses”, not “Credit Rating Business”, and are not subject to the regulations

applicable to “Credit Rating Business” under the Financial Instruments and Exchange Act of Japan and its relevant regulation. PRC: Any SPO: (1) does not constitute a PRC Green

Bond Assessment as defined under any relevant PRC laws or regulations; (2) cannot be included in any registration statement, offering circular, prospectus or any other documents

submitted to the PRC regulatory authorities or otherwise used to satisfy any PRC regulatory disclosure requirement; and (3) cannot be used within the PRC for any regulatory

purpose or for any other purpose which is not permitted under relevant PRC laws or regulations. For the purposes of this disclaimer, “PRC” refers to the mainland of the People’s

Republic of China, excluding Hong Kong, Macau and Taiwan.

8          10 June 2025 Private Credit – Cross Region: Private market retail to fuel opportunity but intensify liquidity, asset quality risks

https://ir.moodys.com/investor-relations/


Moody's Ratings Cross-Sector

REPORT NUMBER 1449290

9          10 June 2025 Private Credit – Cross Region: Private market retail to fuel opportunity but intensify liquidity, asset quality risks



Moody's Ratings Cross-Sector

CLIENT SERVICES

Americas 1-212-553-1653

Asia Pacific 852-3551-3077

Japan 81-3-5408-4100

EMEA 44-20-7772-5454

10          10 June 2025 Private Credit – Cross Region: Private market retail to fuel opportunity but intensify liquidity, asset quality risks


